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I.      National Account  
Purchase/Resale

• “National Account” and “Purchase/Resale” customers pay 
the same amount for the same products and services 
regardless of the delivering dealer.

• Most tire dealers accept TPP orders that happen to come 
their way. Some do it even begrudgingly due to the 
excessive paper work and delayed credit receipt

• JMK system allows you to: 

1. Market to the pre-established national account and 
purchase resale.

2. Automate the delivery receipt claim processing and 
credit receipt.

3. Digitize the related claim and credit documents for 
easy recall with reduced the need to store paper.
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A. JMK Marketing Benefits – For More Deliveries

1. Ask for the business.
JMK TPP processing “Market Maker” automation helps 
tire dealers to target local delivery points by:
a. Direct marketing

1) For mail or personal contact from your staff, 
our system can supply you with a list 
(electronic or paper) of

2) GDA contacts, selected by name, address 
(ZIP), vehicle dealer affiliation (FORD, 
CHEVY, etc)

b. Automated electronic interface to OEConnection 
(OEC)
OEConnection is a buying service for Ford, 
Chrysler, and General Motors dealers.
(see Appendix A for details)
1) Before the sale, JMK can export YOUR 

inventory data directly to OEConnection, 
allowing them to present it for delivery to 
their dealer group in your geographic area.

2) OEConnection sends their subscriber’s 
DIRECT ORDERS of your tire units, back to 
you for immediate delivery and billing!
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B. Multiple Brand “Purchase/Resale” Processing Feature
(non Goodyear)
1. Process multiple manufacturer accepted “Delivery” 

documents
a) MAST (Michelin, BFGoodrich, Uniroyal, etc)
b) Bridgestone – Firestone
c) Continental – General
d) Pirelli
e) Others

2. Automatic processes
a) Produce valid delivery receipts
b) Adjust inventory levels
c) Add an expectation of value to Accounts Receivable 

for delivered product
d) Produce an edit report in the most efficient format for 

manual data entry onto the web sites for each 
“TPP” source

e) Process “Return Credits” into Accounts Receivable 
and automatically into Accounts Payable

3. Combine Deliveries
Make one delivery to your car dealer accounts, with 
multiple purchase resale invoices for more efficiency and 
better customer service
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C. Ease Of Use
1. Account Personalization 

a) Assign permanent comments to a specific
1) Delivery account
2) Vehicle for delivery account
These “comments” REMAIN on file and can be 
access, reviewed, and added to, in your repeat 
service to that local DA

b) Directly save:
Point of delivery contact and vehicle data for reuse 
on next order.

2. Access an Electronic Catalogue of Goodyear Third 
Party Processing (TPP) data from within a work 
order
(see appendix B thru F for sample screens)
a) Over 20,000 points of delivery with names, address, 

account number, requirements & restrictions/etc.
b) Product data sheets, with pictures and specification 

charts.
c) National Account Delivery Requirements Data

1) Help Notes
2) Field Specific parameters and formatting

d) Goodyear Factory warehouse inventory stock 
availability, cost, and shipment date(s), with the 
ability to place an order directly

3. Google map integration of all GDA data to allow for 
easy directions.
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4. Sales Analysis
a) Meets Goodyear requirements regarding:

Use of a single item number for BOTH ‘parts’ and 
‘labor’

b) Meets your company requirements
1) Track sales and inventory data SEPARATELY 

to give your management the most effective 
analysis reports.

2) Data can further be tracked separately or 
combined by vehicle unit.
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II.Government Delivery
Price Support

• Automatically price items to state and federal contract 
levels

• Automatically setup a claim to tire manufacturers for the 
difference between amount billed to government agency 
and original cost, plus commission.

• Electronically track credit received from tire companies 

1. Market to the pre-established national account and 
purchase resale.

2. Automate the delivery receipt claim processing and 
credit receipt.

3. Digitize the related claim and credit documents for 
easy recall with reduced the need to store paper.
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A. Invoice Sample showing Government pricing

Special Michigan state contract price automatically entered by 
the system

B. Claims Processing
When the government invoice is finalized, the system will 
automatically set up a claim invoice to be charged back to the 
tire manufacturer for
1. Difference in government supported selling price to 

original dealer cost.
2. Delivery commission for the sale.

C. Credit Processing
When credit is received from the manufacturer, the system will 
track that credit back to the original claim and also apply to 
Accounts Receivable
All related document can be digitized for easy recall with 
reduced need to store paper documents
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Appendix A - OEConnection

This company offers an automated way to get Purchase/Resale orders 
from Chrysler, Ford Motor Company and General Motors car 
dealerships.
A venture of Chrysler, Ford Motor Company, General Motors, and 
Snap-On, OEConnection provides new-car dealerships, collision 
repairers, fleets, and repair shops with a single source access point for 
“Direct From The Manufacturer” tire supply.
This is how it works:

• Tire Dealers electronically send their stock levels to 
OEConnection

• Tire orders are placed at the OEConnection web site by new-
car dealerships, collision repairers, fleets, or repair shops.

• Those tire orders are referred to local participating tire dealers 
(your store) for fulfillment to the originator of the order.

• The fulfilled order is billed to the Vehicle Manufacturer by the 
Tire Manufacturer, and subsequently to the originator of the 
order.

• The Tire Dealer (your store) is issued a credit by the Tire 
Manufacturer, as part of their national purchase/resale 
program.

JMK software:
• Sends inventory data electronically to OEConnection for use on 

their web site

• Maintains a list of near 18,000 ship-to names and addresses, of 
participants in the OEConnection program, to allow for direct 
mail and/or personal contact to encourage and strengthen the 
tire dealer supply relationship

To become a participating tire dealer contact OEConnection at:
OEConnection
4205 Highlander Parkway
Richfield, OH 44286
Phone: 888.776.5792
www.OEConnection.com/
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Appendix B – National Account and Purchase 
Resale Client List

JMK System maintains a data base of over 20,000 Points-Of-Delivery 
for National Accounts and Purchase/Resale account names for both 
the United States and Canada.
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Appendix C – Product data sheets, with pictures 
and specification charts.

• Ability to directly link to product data sheets from within the 
JMK Order Entry software by double clicking on the item 
“Sq#” on the left of the screen.
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Appendix D – National Account Delivery 
Requirements Data Help Notes 

• Ability to directly link to National Account Manual data from 
within the JMK Order Entry software by double clicking on the 
“NA#:” field at the top of an order.
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Appendix E – Goodyear Factory Warehouse Help 
Data

Goodyear Factory warehouse inventory stock availability, cost, and 
shipment date(s), with the ability to place an order directly

• Ability to directly link to Goodyear Factory warehouse 
inventory stock data from within the JMK Order Entry 
software.
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Appendix F – Google Map Access 

Google map integration of all GDA data to allow for easy directions.

• Two different styles of mapping that can be displayed from 
within the JMK Order Entry software
1. A map of the destination and directions to the destination, 

the destination being the address of the ship to for the order.
2. Map of location
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